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1. He.]'lb U IINIAHUPYEMBIE PE3YJIbTATbI OCBOCHUS NUCIHUITIJIUHDBI (MO}IyJ'Iﬂ)

[enpto OCBOEHUS TUCIUIUIMHBI ABIISIETCS (POPMUPOBAHHE CIEAYIONINX KOMIIETCHIIUMI:

— YK-4 Cnoco0OeH mpUMEHSATh COBPEMEHHbIE KOMMYHUKATHBHBIE TEXHOJIOTHH, B TOM YHCIIE
Ha UHOCTPAHHOM $I3bIKE, JJIS aKaJIEMUUYECKOr0 U MEKKYJIbTYPHOI'O B3aUMOJIEHCTBUSL.

— OIIK-1 CriocobeH miaHupoBaTh, OPraHU30BbIBATh U KOOPJIMHUPOBATH IPOLECC CO3TaHMS
BOCTpeOOBAHHBIX OOIIECTBOM W MHIYCTpPHEH MEIMATEKCTOB M (MJIM) MEAUANPOIYKTOB, U (WJIH)
KOMMYHHUKAIIMOHHBIX IPOJYKTOB, OTCJIEKMBAaTh W YUYHUTHIBATh HM3MEHEHUE HOPM PYCCKOIO U
HMHOCTPAHHOTO A3bIKOB, 0COOEHHOCTE!N MHBIX 3HAKOBBIX CHCTEM.

— OIIK-3 Crioco6eH aHamM3upoBaTh MHOTO0O0Opas3ne JTOCTHKEHUN 0TEYECTBEHHON 1 MUPOBOM
KyJIbTYpbl B TIPOLECCE CO3JaHUS MEAMATEKCTOB M (WJIM) MEIUAnpoAyKTOB, U (WiIH)
KOMMYHHUKAIIMOHHBIX [TPOYKTOB.

— IIK-2 Crioco6eH k pa3padoTke KOMMYHHKAIIHOHHON CTPATETHH.

Pesynbraramu OCBOCHMS AMCIUIUIMHBI SBJISIIOTCS CIEAYIOIINE WHIMKATOPHI JTOCTHXKCHHS
KOMIIETECHIINI:

NVYK 4.1. OGocHOBBIBaeT BBHIOOP aKTyaJlbHBIX KOMMYHHMKATHBHBIX TEXHOJIOTUH JUIs
o0ecrieueHus: akaJIeMU4eCKOro U Mpo(ecCuoHaIbHOTO B3aUMOJIEHCTBUSI.

NYK 4.2. TlpumeHseT COBpPEMEHHbIE CPEACTBA KOMMYHHUKAallMM B IIPOLECCE
aKaJeMHUYeCcKOro U Npo¢eCCHOHATbHOI0 B3aUMOJICHCTBHS, B TOM UMCIIE HAa MHOCTPAHHOM SI3bIKE.

NVYK 4.3. OuenuBaer 3pPeKTUBHOCTb MPUMEHEHHSI COBPEMEHHBIX KOMMYHUKATHBHBIX
TEXHOJIOTUH B aKaJIeMUYECKOM U NMPO(ecCHOHAIbHOM B3aUMOACHCTBUSIX.

HNOIIK-1.1. ®opmynupyer 1eneBble MapaMeTpbl MEAUATEKCTOB, MEIUANPONYKTOB M
KOMMITYHHKAITMOHHBIX TTPOyKTOB, B TOM UHCJIE HA HHOCTPAHHOM SI3BIKE.

HOIIK-1.2. OcymecTBiaseT TOUCK W aHamuW3 HWHGOpPMAIUU IS CO3/JIaHHS
KOMMYHHKAIIMOHHBIX TPOyKTOB, B T.4. HA UHOCTPAHHOM SI3bIKE.

HOIIK-1.3. CTpykTypHupyeT, KOpPEKTUPYET, PEIAKTUPYET U CO3J]aET KOHTEHT (TEKCTOBBIM,
¢doTo, BUACO, ay1Mo) OpeHa, B TOM YUCJIE HA HHOCTPAHHOM SI3bIKE.

HOIIK 3.1. [IpuMeHsieT COUMOKYIbTYPHBIA aHATIN3, ONPEETIIeT KOMMYHUKATUBHBIC 1€,
3a/1a4yd, OCHOBHBIE TE3UChl KOMMYHMKAIlMOHHOW KaMIIaHWHW, AJCKBATHBIE TOMY WM HHOMY
COLIMOKYJIBTYPHOMY KOHTEKCTY.

HOIIK 3.2. OnpenensieT pejieBaHTHBIC CIOCOOBI CO3/IaHMUSI MEIUMATEKCTOB, MeIua M
KOMMYHHUKAIIMOHHBIX TPOAYKTOB Ui YIpaBIeHUs OPeHI0M, B T.4. Ha

WHOCTPAHHOM SI3bIKE.

HNOIIK 3.3. HHrerpupyeT KOMMYHMKAIIMOHHYK) CTpPaTErdi0 B  CYIIECTBYIOIIMI
COLIMOKYJIBTYPHBIN KOHTEKCT COOOIIEeCTBA, OpraHU3aluu, TEPPUTOPUH U T.JI.

HIIK 2.3. YMeer BbICTpauBaTh CTPATETHI0O KOMMYHHUKAIMH C TpodeccrHoHaIbHBIMU
COOOIIeCTBAMH, JKCIEpTaMH, aHATUTHKAMHU, KOHKypeHTamu, naptHepamu, CMU u npyrumu
CTeHKXOJIepaMHu, MPEACTABIAIOIUMU UHOPACTPYKTYPY pPHIHKA (B T.4. B LEJSIX MpernoJaBaHus,
OpraHu3aluu Hay4HO-UCCJIEI0BATEIbCKOM, MIPOEKTHOM, yueOHO-TIpoheccuoHanbHOM
JESATEITBHOCTH ).

2. 3aga4uy oCBOCHHSA TUCIUIINHDI

- q)OpMI/IpOBaHI/IC y 6y,HYH_II/IX MarucTpoB KOMIIJICKCa COOTBETCTBYIOMIUX KOMIIETCHLIUN B
C(pepe JIEIIOBOM MemeanypHoﬁ KOMMYHUKAIIUU Ha aHTJIMHCKOM SA3BIKC, HCO6XOI[I/IMBIX JJIA
YCIICHIHOTO OCYIICCTBIICHUSA HpO(i)eCCI/IOHaHBHOI\/'I ACATCIIBHOCTHU B CCI)CpC PEKIIaMbl U CBs3€EH C
O6H_[eCTBeHHOCTBIO, peaIN3yCMBIX OCPECACTBOM HOBBIX MEAHA.

3. MecTo muciuIuIMHbL (MOIYJIs) B CTPYKTYype 00pa3oBaTeIbHON POTrPaMMBI

JucturuinHa oTHOCUTCS K bioky 1 «Jlucuuruimael (MOIYIH ).

JIMCIMIUIMHA OTHOCUTCS K 4acTH, (OpPMHUPYEeMOH Yy4YacTHUKAMHU 00pa30BaTeIbHBIX
otnomenwuii (651.B.02).



4. Cemectp(bI) ocBOCHHS U (popMa(bl) MPOMEKYTOYHOM aTTeCTALMU 110 AU CHMILIMHE

CemecTp 2, 3a4et; cemecTp 3, SK3aMEH.

5. Bxoanble TpeﬁoBaHHH AJIsi OCBOCHUSA JTUCHHUIVINHBI

JucuuninymHa OpraHu3allMOHHO-METOAMYECKH M COJEPKATENIbHO CBSI3aHA CO CIEAYIOIUMHU
qUcuMIUIMHaMu: «JIupepcTBo M pyKOBOJACTBO KOMaHAHOM paboroit», «lIpodeccuonanbHast
KOMMYHUKAIMsI Ha HHOCTpaHHOM si3bike * Professional communication in a foreign language»,
«KoMMyHUKallMOHHBIH MEHEIKMEHT», «Pexnamuble U PR-TeKCTbl Kak HMHCTpyMEHTBI OpeHI-
MEHEKMEHTa», «Pycckuil sI3bIK U KyJIbTypa peun»; «OCHOBBI MEXKKYJIbTYPHOWU J€I0BOM
KoMMmyHuKaruu on-line u off-line * Intercultural business communicationy», « AHTPOIIOJIOTHS |
CeMHOTHKa UU(QPOBBIX KOMMYHUKanuii», «MHIDK W OpeHI: HHCTPYMEHTHI YIpaBJICHUS
IU(POBBIM PEMYTALMOHHBIM KaluTaloM», «MeHeIKMEeHT NpodecCHOHANTBHON TPACKTOPHI,
«bpeny ropoja: mydiue MUPOBBIEC MIPAKTUKNY, «Moii npyr — poOoT. BBenenue B conuaibHyIO
POOOTOTEXHUKY;

- n npaktukamu: «HayuHo-uccnenoBarenbckas pabota», «TexHomoruueckas MpaKkTHKa»,
«IIpodeccuonanbHO-TBOpUECKast ~ (IIPOEKTHO-TEXHOJIOTUYECKasi)  MpakTuka»,  «HayuHo-
UCCIIeIoBaTeIbCKast padboTay.

6. SI3bIK peaau3anun

Pycckuit

7. O0beM JUCHUIIHHBI (MOIYJIA)

OO6mrast TpyA0€MKOCTh TUCIUILUIMHBI COCTABIISIET 4 3.€., 144 yaca, U3 KOTOPHIX:
— JIEKIIMOHHBIE 3aHAThii; 16 u;

— mpaktuueckue 3aHaTus: 30 q;

— IpaKTUYecKas MOAroTOBKa: 4 4.;

O06beM caMOoCTOATENLHON PabOTHI CTYACHTA ONpEeSieH YIeOHBIM TIJIaHOM.

8. Conep:kanue JUCHUNIMHBI (MOAYJIfA), CTPYKTYPHUPOBAHHOE MO0 TEMaM

1. OcHoBsl nenoBoit kommyHukaiuu B PR u pexitame./The fundamentals of business
communications in PR and advertising. What makes a successful
communicator?/Kak cTaTh yCrenHbiM KOMMYHHUKaTOPOM.

2. Writing for business: Letters and e-mails./ITuceMeHHBIC 1eTOBBIE KOMMYHHKAIIAN:
HaIMCaHUe ITHMCEM Ha aHTJIUHCKOM SI3BIKE.

3. Presenting in English: Persuasive speaking and Power Presentations./ IToaroroBka
IIPE3CHT aI_[I/Iﬁ Ha aHIJIUMHMCKOM SI3BIKE: KaK BBICTYIIUTDH yﬁe,[[I/ITeJ'ILHO H I'PaMOTHO
IIOATrOTOBHUTD IIPE3CHTALIMIO HA aHTJINHACKOM SI3BIKE.

4. OcHoBBI aenoBoi kommyHuKaiuk B PR u pexiname./The fundamentals of business

communications in PR and advertising.

What makes a successful communicator?/Kak cTaTh yCremHbsIM KOMMYHHUKAaTOPOM.

6. Writing for business: Letters and e-mails./ITucsMeHHbBIE A€TOBbIC KOMMYHHUKAIHH:
HanMcaHue MHUCEM Ha aHTJIMMCKOM S3BIKE.

7. Presenting in English: Persuasive speaking and Power Presentations./ IToaroroska
HpeBeHTaHI/Iﬁ Ha aHTJINHMCKOM S3BIKE: KaK BBICTYIIUTDH y6e,Z[I/ITeJ'ILHO " T'paMOTHO
NOATOTOBUTH NPE3CHTALIUIO HA AHTJIUMCKOM SI3BIKE.

8. Business socializing in English: Opening a conversation./JIenoBoe ob1enue Ha
aHTJIMICKOM: KaK Ha4yaThb pa3roBop.

9. Business socializing in English: Making conversations./JIeioBoe ob1iienue Ha
AHTITUHCKOM: KaK MOJAepKaTh Oecemy.

10. Business socializing in English: Making arrangements.//IesioBoe oOiieHre Ha
aHTJIUICKOM: KaK JAOTOBOPUTLHCS C MMAPTHECPOM.
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11. Business socializing in English: Leave-taking.//IeioBoe o0iieHre Ha aHTTTHICKOM:
KakK IoImpomarbCsH.

12. What is negotiation? Basic points. / ITeperoBopsl. OCHOBHBIC MOMEHTBI.

13. Stages of negotiation./ JTamnsl IeperoBOpoB.

14. Negotiation strategies./ CTpaTeruu neperoBopos.

15. How to negotiate successfully: Negotiator qualities./ Kak ycmermino Bectu
NEPCroBOPLI: BAXKHBIC XaPAKTCPUCTUKH.

16. What is negotiation? Basic points. / ITeperoBopsl. OCHOBHBIC MOMEHTBI.

17. Stages of negotiation:

1. Preparation

2. Discussion

3. Clarification of goals

4. Negotiate towards a Win-Win outcome

5. Agreement

6. Implementation of a course of action./

Dransl NeperoBopoB:

1. lToxroroka OP-

2. O6cyxaeHne

3. [TocTranoBka 1enei

4, HOCTI/I)KGHI/IG B3aMMOBBITOIHOI'O COTJIAIIICHUA

5. [lmanupoBanue aesTEILHOCTH

18. Negotiation strategies: problem solving, contending, yielding, compromising,
inaction./ CTpaTeruu neperoBopoB: NPUHATHE PEHICHUHN, YOeKIeHuEe, KOMIIPOMHUCC,
Oe3nelcTBHE.

19. How to negotiate successfully: Negotiator qualities./ Kak ycmermno Bectu
IIEPETOBOPHI: BAXKHBIE XapaKTEPUCTUKMU.

20. Negotiating in English: Preparing to negotiate./ [IeperoBopbl Ha aHTJTUHCKOM:
MOATrOTOBKA.

21. Negotiating in English: Making proposals./ ITeperoBops! Ha aHTJTHICKOM: KaK
CACIaTh NPEIIIOKCHUC.

22. Negotiating in English: Reaching agreement./IIeperoBopsl Ha aHITTHHACKOM: KaK
JOCTHNYb COIJIallICHU .

23. Negotiating in English: Concluding the deal./ITeperoBops! Ha aHTTTHIACKOM:
3aB€puiacM CACIIKY.

Ne HaumenoBanue paszienos u Bcero CoBMecTHAs Ca
TeM (dac.) pabora ¢ MOCTOS
oOyuaroumcs (4ac.) | TeapHas
pabora
(dac.)

JICKIIUH IMMPAKTUKU

OCHOBEI b1 (S (0):10)% 4 2 2
KOMMYHHMKAllMd B PR u
pekname./The fundamentals of
business communications in PR




and advertising. What makes a
successful communicator?/Kaxk
CcTaThb yCHeH_IHLIM
KOMMYHHUKATOPOM.

Writing for business: Letters and
e-mails./I[TuceMeHHBIE  IETOBBIE
KOMMYHHUKAIUH: HaIMcaHnue
IMMCEM Ha aHTJIUICKOM SI3BIKE.

Presenting in English: Persuasive

speaking and Power
Presentations./ [MoxroroBka
MpE3EHTallMii Ha aHIJIMICKOM
A3BIKC: KaK BBICTYIIMTH

yOeUTeNbHO u rpamMOTHO
MOJTOTOBUTH TIPE3CHTAIIMI0 Ha
AHTJINIICKOM SI3EIKE.

OcHOBBI JIETOBOM
KOMMyHHMKanmu B PR "
pexname./The fundamentals of
business communications in PR
and advertising.

What makes a successful
communicator?/Kak CTaTh
YCHGHIHBIM KOMMYHI/IKaTOpOM.

Writing for business: Letters and
e-mails./[IlnceMeHHBIE  IEJIOBBIE
KOMMYHHKAIUK: HarmcaHue
MHCEM Ha aHTJIMHCKOM SI3BIKE.

Presenting in English: Persuasive

speaking and Power
Presentations./ IMoaroroska
MpEe3eHTalMii Ha AaHIJIMICKOM
SI3BIKE: KakK BBICTYIIUTh

yOeuTeNnsHO U TPamMOTHO
MOATOTOBUTH TPE3CHTALMI0 Ha
AHTJIMHCKOM SI3BIKE.

Business socializing in English:
Opening a
conversation./JlenoBoe oOIIcHUE
Ha AaHIJIMHMCKOM: KakKk HadaTb
pasrosop.

Business socializing in English:
Making conversations./[Ienosoe
O6IJ.ICHI/IG Ha aHIJIMHICKOM: Kak
oJyIeprKaTh Oeceny.

10.

Business socializing in English:
Making arrangements./JlenoBoe
O6IJ.I€HI/IC Ha aHIJIMHICKOM: Kak
JOTOBOPUTHCH C TAPTHEPOM.

11.

Business socializing in English:
Leave-taking./[IenoBoe oOmieHue
Ha aHTJIUMCKOM. KaK




MOMPOIIATHCS.

12.

What is negotiation? Basic
points. / [leperoBopsl. OCHOBHbBIE
MOMCHTBI.

13.

Stages of negotiation./ Drars
IEPErOBOPOB.

14.

Negotiation strategies./
Crpareruu neperoBopos.

15.

How to negotiate successfully:
Negotiator ~ qualities./  Kak
yCIICIHO BCCTH  INICPECrOBOPLI:
BAKHBIC XapaKTCPHUCTHUKU.

16.

What is negotiation? Basic
points. / [TeperoBopsl. OCHOBHBIE
MOMCHTBI.

17.

Stages of negotiation:

1. Preparation

2. Discussion

3. Clarification of goals

4. Negotiate towards a Win-Win
outcome

5. Agreement

6. Implementation of a course of
action./

DTarnbl IEPEroBOPOB:

1. ITogroroska OP-

2. O6cyxaeHmne

3. IlocTaHoBKa LieTIEN

4. JlocTrxeHue
B3aMMOBBITOJTHOTO COTJIAIICHUS
5. IlnanupoBaHue IESITEIHHOCTH.

18.

Negotiation strategies: problem
solving, contending, Yyielding,
compromising, inaction./
Crparerun IIEPETOBOPOB:
MIPUHATHE pEIIeHUH, yOexKICHHE,
KOMIIPOMHUCC, 663ﬂeﬁCTBHe.

19.

How to negotiate successfully:
Negotiator ~ qualities./  Kak
YCIICMIHO BCCTH  IICPErOBOPHI:
BA)XHBIC XaPAKTCPUCTHUKMU.

20.

Negotiating in English: Preparing
to negotiate./ IleperoBopsl Ha
AQHTJTUHCKOM: MOATOTOBKA.

21.

Negotiating in English: Making
proposals./  TleperoBopsl  Ha
aHTJIHCKOM: KakK caciaTtb
MPCAJIOKCHHUC.

22.

Negotiating in English: Reaching
agreement./IleperoBopsl Ha
aHTJIUICKOM: KaK JAO0CTHUYb
COrJjialli€Husl.
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23. Negotiating in English: 11.45 2 9.45
Concluding the
deal./TleperoBopsl Ha
AHTJIMHACKOM: 3aBEPIIAEM CJIICIIKY
KPto 2.55
UTOIO: 144 16 30 59.45

9. Tekymuii KOHTPOJIb 0 JUCHHUILINHE

Texkymiuit KOHTPOJIb MPOBOAUTCS PETYIISIPHO HA MPAKTHYECKUX 3aHATHUAX C LEIBIO TOTYyYCHUS
omepatuBHOM uWH(popmManuu 00 yYCBOGHMH y4eOHOTO MaTepHajia UM JIMarHOCTHKHU
c(hOpMHUPOBAHHOCTHA KOMITETCHIIHIA.

10. HOpﬂ)IOK NMPOBCACHUA U KPUTEPUHU OLICHUBAHUS HpOMe)l(yTO‘IHOﬁ aTrrecranmumn

3auer BO 2 ceMecTpe U 3K3aMeH B 3 ceMecTpe TpeanoiaraeT MmoAroToBKY 00y4aronierocs
I10 3aJaHrAM, OTpaKaroIIUM OCHOBHEBIC TEMBI KypCa, YCTHBIﬁ OTBCT MMPENIOaAaBaTCII0O Ha BOIIPOCHI
0 TeMaM Kypca.

PesynbpraTel 3ayera W 3K3aMEHa OIPEAEISIOTCS OLEHKAMH «OTIMYHO», «XOPOIIOY,
«YyIOBIIETBOPUTEIBHO», «HEYJOBIETBOPUTEIbHOY». 3aueT B 3a4eTHYI0 KHWXKKY CTyJIeHTa
MIPOCTABJISETCS MPU YCIOBHUU CaUM YCTHOTO 3a4€Ta Ha OLIEHKY HE HUXKE «YJAO0BIETBOPUTEILHOM.

Or1ieHKa «OTIIMYHOY» BBICTABIISIETCS 00yJarONIeMyCsl, YCBOMBIIIEMY MPOTPaMMHBIA MaTepHal,
HCUYEPIBIBAIOIIE, TPAMOTHO M JIOTUYECKH CTPOWHO €ro m3narawmemy. [Ipu sTom obydaronuiics
HE 3aTPYAHSETCS C OTBETOM Ha JIOMOJIHUTENbHBIN BOMPOC, IPOSBIISET 3HAKOMCTBO C JIUTEPATY PO,
MIPaBUJIBHO OOOCHOBBIBAET MPUHSATHIE PELICHMUS, IEJIaeT COOCTBEHHbIE BHIBOIBI.

OneHka «XOpOIIO» BBICTABISAETCS OO0ydYaroleMmycsi, TBEpIO 3HAIOIIEMY IIPOrpaMMHBIH
MaTepuaj, TPaMOTHO U IO CYIIECTBY H3JIaralomiero ero, 0e3 CylIeCTBEHHBIX HETOYHOCTEH B
OTBETE Ha BOMPOC, HO HE B MOJIHOM Mepe CIIOCOOHOT0 apryMEHTHPOBATh COOCTBEHHBIE BHIBOIBI.

OneHka «yJOBJIETBOPUTENIBHO» BBICTABISIETCS OOy4YarolEeMycCsl, KOTOPBIM HMMEET 3HAaHUA
TOJILKO OCHOBHOT'O MaTepuaia, HO HE YCBOMIJI €r0 JIETalH, IOMyCKaeT HETOYHOCTH, HETOCTaTOUHO
MpaBUJIbHBIE (DOPMYJIUPOBKH, HAPYLICHUS IMOCIEIOBATEILHOCTH B HW3JIOKEHUH MaTepuaia u
UCIBITBHIBAET TPYIHOCTH B BBHITIOJHEHUH MPAKTUYECKUX 3aJaHH.

OneHka «HEYIOBJIETBOPUTENIBLHO» BBICTABIsIETCS OOydarolmeMycs, KOTOPbIH HE YCBOWII
3HAYUTEIBHON YacTH MPOTrPaMMHOI0 MaTepuala, I0MyCKaeT CYIIECTBEHHbIE OIIMOKH, HE YMEEeT
apryMeHTHpPOBaTh COOCTBEHHBII OTBET.

11. YuyeOHO-MeTOAUYECKOE 00ecIeueHune

B nepuon oOyueHust CTyJeHTaM JOJDKHBI OBITh JIOCTYNHBI ClEylolie y4yeOHo-
METOJMYECKHE MaTepUalIbl:
1) TIporpamma mucuuriuHbl «JlenoBele kKoMMyHuKanud B PR u pekname./Business
communications in PR and advertising»
2) DIeKTpOHHBIC IPE3CHTAIMK OCHOBHOTO COJCP)KAHUS HMCIMIUTHHBL «JleoBbIe
kommyHukauu B PR u pexname./Business communications in PR and advertising».
12. Ilepeuyenn y4eOHOIi 1uTEpaTYpHl U pecypcoB cetu UHTepHeT

a) OcHoBHAas JJUTEpAaTypa.
1. Wallwork, A. Email and Commercial Correspondence electronic resource : A Guide
to Professional English. New York, NY : Springer New York: Imprint: Springer, 2014.
- 164 p. URL: http://dx.doi.org/10.1007/978-1-4939-0635-2
2. Wallwork, A. Meetings, Negotiations, and Socializing electronic resource : A Guide
to Professional English. New York, NY: Springer New York : : Imprint: Springer,
2014. - 178 p. URL.: http://dx.doi.org/10.1007/978-1-4939-0632-1



http://dx.doi.org/10.1007/978-1-4939-0635-2
http://dx.doi.org/10.1007/978-1-4939-0632-1

3.

4.

Wallwork, A. Presentations, Demos, and Training Sessions electronic resource. New
York, NY : Springer New York : : Imprint: Springer, , 2014. - 240 p. URL:
http://dx.doi.org/10.1007/978-1-4939-0644-4

Koxopuna E.A. English for students of PR and advertising. National Research, 2019.
- DJIEeKTPOHHBIN pecypc:

https://eds.p.ebscohost.com/eds/detail/detail?vid=1&sid=6ae00bc4-ce94-410e-b36e-

3d02490b6cd5%40redis&bdata=JkF1dGhUeXBIPWIwWLHNzbyZsYW5nPXJ1JnNpdGU9ZWRz

LWxpdmU%3d#db=cat07729a&AN=tsu.iprbooks86542

6) JlononHuTenbHAS IUTEpATypa:

1.

8.

Lafond, C., Vine, S., Welch, B. English for negotiating. Oxford [a. 0.] : Oxford
University Press, 2012. - 88 p. URL:
http://sun.tsu.ru/limit/2017/000487967/000487967.pdf

McCarthy, A. Advanced Negotiation Techniques electronic resource. Berkeley, CA:
Apress: Imprint: Apress, 2015. - 176 p. URL: http://dx.doi.org/10.1007/978-1-4842-
0850-2

McCarthy, A., Martinovsky, S. H. B.(ed) Emotion in Group Decision and Negotiation
electronic resource. Dordrecht: Springer Netherlands: Imprint: Springer, 2015. URL:
http://dx.doi.org/10.1007/978-94-017-9963-8

King D., Socialising Electronic resource. Peaslake : Delta Publishing, 2005. - 64 p.
URL.: http://sun.tsu.ru/limit/2017/000582125/000582125.pdf

Opresnik, Marc O. The Hidden Rules of Successful Negotiation and Communication
electronic resource : Getting to Yes! Cham: Springer International Publishing: Imprint:
Springer, 2014. - 136 p. URL.: http://dx.doi.org/10.1007/978-3-319-06194-8
Wallwork, A. CVs, Resumes, and LinkedIn electronic resource : A Guide to
Professional English. New York, NY: Springer New York: Imprint: Springer, , 2014.
- 200 p. URL.: http://dx.doi.org/10.1007/978-1-4939-0647-5

Wallwork, A. Telephone and Helpdesk Skills electronic resource: A Guide to
Professional English. New York, NY: Springer New York: Imprint: Springer, 2014. —
178 p. URL.: http://dx.doi.org/10.1007/978-1-4939-0638-3

Arab6exsn W.I1. English for managers: yue6noe nocooue. Mockaa: IIpocrekr, 2019.
— 352 ¢. DNeKTpOHHBIN pecypc:

http://www.studentlibrary.ru/book/ISBN9785392280766.htmI\

9.

I'aBpuiioB A.H., Janwnenko JLII. Anrmuiickuii s3eik. PasroBophas peus. Modern
American English. Communication gambits: yueOHUK ¥ UIPAKTHKYM /IS By30B. M:
Opaiit, 2019. — 129 c. DnexkTpoHHBIN pecypc

http://www.biblio-online.ru/book/E8B32398-B739-4D2A-B2CB-A4BFBD64FD37

10. CrynuukoBa JI. B. Aurnmiickuii s3bIK B MexXayHapomHoMm OmsHece. English in

international business activities : Yuebnoe mocodue s By3oB. Mocksa: Opaiit ,
2020. - 216 ¢. URL: https://urait.ru/bcode/456438

11. Slumua T.A. English for Business Communication. AHIIIMACKH# SI3BIK IS ICIIOBOTO

obmienus: yuebnoe nmocodue. Mocksa: ®@nunra , 2016. - 110 c.

B) pecypchl cetu MIHTepHeT:
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1) Hb HU TI'Y. Ccohuiku HWutepHer. S3piko3Hanue — Pexum pocryma: [
http://lib.tsu.ru/ru/yazykoznanie ]

2) TMomurmor. AHTIHICKHIA SI3bIK 32 16 yacoB. — Pexum mocryma: [http:// www.english-
polyglot.com/]

3) BBC. — Pexxum poctyna: [http://www.bbc.com/]

4) Independent. — Pexxum noctyma: [http://www.independent.co.uk/news/media]

5) Polyglot Club. — Pesxxum noctyna: [http:/polyglotclub.com/]

6) Ted Talks. — Pexxum nocrymna: [https://www.ted.com/talks]

7) Science Direct

8) Science index

13. llepeuensb UHGOPMANMOHHBIX TEXHOJIOTHii

a) JIMIIEH3MOHHOE U CBOOOJIHO PACTIPOCTPAHIEMOE MPOTPAMMHOE 00€CTICUeHUE:

— Microsoft Office Standart 2013 Russian: maker nporpamm. Bxirouaer npunokenus: MS
Office Word, MS Office Excel, MS Office PowerPoint, MS Office On-eNote, MS Office
Publisher, MS Outlook, MS Office Web Apps (Word Excel MS PowerPoint Outlook);

— yOIMYHO NOCTyMHBIEe 0bauHbie TexHonoruu (Google Docs, AAnaexc auck u T.11.).

0) UH(GOPMAIIMOHHBIE CITPABOYHBIE CUCTEMBI:

— DIIEKTPOHHBIN KaTaJjor Hayunoi O6ubIMoTeKN Ty —
http://chamo.lib.tsu.ru/search/query?locale=ru&theme=system
— DeKTpoHHas 6ubnuoreka (peno3uTopHii) Ty -

http://vital.lib.tsu.ru/vital/access/manager/Index
— 9BC Jlans — http://e.lanbook.com/
— 9BC KoncynpranT cryaenra — http://www.studentlibrary.ru/
— O6pasoBarenpHas miatgopma FOpaiit — https://urait.ru/
— 9BC ZNANIUM.com — https://znanium.com/
— 9BC IPRbooks — http://www.iprbookshop.ru/

14. MaTepua/IbHO-TeXHHYECKOE 00ecneuyeHue

AymuTopun UL IPOBEICHUS JICKIIMOHHBIX M MPAKTHYECKUX 3aHSITHHA, WHIUBUIYaTbHBIX H
TPYIMIIOBBIX KOHCYJITAIMMA, TEKYIIEr0 KOHTPOJISI U TIPOMEKYTOYHON aTTeCTaIlK, OCHAIICHHbIC
KOMITbIOTEPaMH, TIOJKIIFOYCHHBIME K THTepHETY.

[Tomenenus UIsi CaMOCTOSTEIIBHOW paOOTHI, OCHAIIEHHBIE KOMIBIOTEPHOW TEXHUKOH W
JIOCTYNOM K cetd MHTepHeT, B 3JIEKTPOHHYIO WH(POPMAIMOHHO-00pa30BaTEeIbHYIO Cpeay U K
WHGOPMAIIMOHHBIM CITPABOYHBIM CUCTEMaM.

AymuTopun UL IPOBEICHUS JICKIIMOHHBIX M TPAKTHUECKUX 3aHATHHA, WHIUBHUIYaTbHBIX H
IPYMIIOBBIX KOHCYJIbTAIUH, TEKYIIEro KOHTPOJIS U MPOMEKYTOUHOW aTTECTAIlMd B CMEIICHHOM
bopmarte («AKTpY»), B cUTyalu, 00yCIOBICHHOMN (PaKTOpaMu MaKpOCpPEIbL.

15. Mudopmanusi o pa3padoTunkax

INonsHckas E.B., crapumii mpenonaBaTens Kadeapbl couanbHbIX KommyHukauii TT'Y.
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